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Stable Overall, North America Improving 

• Index at 41, unchanged from November 
Our latest Business Jet Market Index came in at 41, in line with our prior survey 
from November as an uptick in small cabin offset slight declines in mid/large. Our 
straight up measure of absolute business conditions declined 2% to 4.0. Overall, it 
appears the market has held relatively stable despite continued economic 
uncertainty. 

• North America customer interest improving 
While weak pricing and high levels of inventory remain a drag on the market, our 
survey continues to indicate that customer interest is improving and participants 
are optimistic looking out. Our overall customer interest score increased 3% to 55 
this time with North America (59), Asia (58) and Latin America (52) reflecting 
incremental improvement, partially offset by declining interest in the Middle East 
(44) and Europe (31). Our participants indicated bonus depreciation did not 
meaningfully impact year end activity. 

• See positive risk-rewards for bizjet stocks 
While our survey of industry professionals and other key bizjet market indicators 
have held stable, we believe North America bizjet is improving off the bottom, 
driven by replacement demand postponed during the downturn. We see positive 
risk-rewards with the stocks that we think still incorporate little for business jets at 
current levels including Buy-rated COUGD/TXT. 

Chart 1: UBS Business Jet Market Index 
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Chart 2: Overall Business Conditions Score 
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Business Jet Market Survey 
Ow UBS Business Jet Market Survey is designed to provide timely market data 
supplied directly by industry professionals. We regularly survey a group of US 
domestic and international broker/dealers, manufacturers, fractional providers, 
financiers and others, from whom we recently received 161 responses. 

Investment Conclusion 
Our latest Business Jet Market Index came in at 41, in line with our prior survey 
from November as an uptick in small cabin offset slight declines in mid/large. 
Our index measures the change in respondent's views from our prior survey and 
is not meant to be an absolute measure of business conditions. Our straight up 
measure of absolute business conditions declined 2% to 4.0. Overall, it appears 
the market has held relatively stable despite continued economic uncertainty. 

While weak pricing and high levels of inventory remain a drag on the market. 
ow survey continues to indicate that customer interest is improving and 
participants are optimistic looking out. Our 12•month outlook score increased 
11% to 66, above the 50 mark, indicating an incrementally more positive 
outlook. Our customer interest score increased 3% this time to 55, indicating 
that customer interest was stronger relative to our prior survey. Our willingness 
score moved 9% higher to 44, although still below 50 indicating continued 
declines in participants' willingness to take on additional inventory. 

Improvements in our interest, outlook and willingness scores were offset by 
declines in inventory and pricing. Our overall inventory score declined 19% to 
15, and remains well below 50 reflecting continued oversupply, while our 
pricing score declined 17% to 33, indicating continued pricing declines. 

Our young inventory score, not a component of our index, moved 7% lower this 
time to 40, still indicative of oversupply of high-quality young used aircraft. 
Our financing score, also not a component of our index, remained above 50, 
reflecting continued improvement in financing availability. 

Table 1: UBS Business Jet Survey Results and Comparison to Prior Survey 

Component Better Same Worse Score Last Time Change 

Customer Interest 29% 52% 19% 55 53 3% 

Pricing 3% 60% 37% 33 40 -17% 

12 Month Collodi 41% 51% 6% 66 60 11% 

Inventory Levels 3% 24% 73% 15 19 -19% 

w0ingness 16% 56% 28% 44 41 9% 

Composite Index 16% 49% 35% 41 41 0% 

Young Inventory 17% 47% 36% 40 43 .7% 

Financing 18% 70% 12% 53 53 0% 

Business Conditions nisi Na in 4.0 4.1 -2% 

Source: UBS Business Jet Survey 
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UBS Business Jet Market Index 
Our UBS Business Jet Market Index is a proprietary index designed to measure 
the total "value" of the responses to our survey questions. We have weighted 
each factor in our index based on our perception of its overall importance to the 
condition of the new business jet market. Our index is scored on a scale of zero 
to 100, with 51.100 representing incrementally strengthening market conditions, 
50 incrementally stable, and 0-49 incrementally weakening market conditions. 
Our January Business Jet Market Index came in at 41. in line with our prior 
survey in November. 

Chart 3: UBS Business Jet Market Index 
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Source: UBS Business Jel Survey 

Market Segment Indices 
By market segment, ow large cabin index declined 3% to 42 (from 43) and 
midsize declined 2% to 41 (from 42). while small cabin increased 2% to 40 
(from 39). 

Chart 4: Market Segment Indices. by Cabin Class 
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Survey Participant Profile 
Of the 161 market professionals who responded to our survey, a majority (60%) 
are broker/dealers. Brokers/dealers are involved in the purchase and sale of both 
new (direct from manufacturer) and used aircraft, often purchasing on spec. 

Chart 5: Business Jet Market Survey- Participant Role 
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Sauce: UBS Business Jet Survey 

The majority of our participants are located in North America (74%) with an 
additional 21% in Europe. 

Chad 6: Business Jet Market Survey - Participant Location 

Lath America 

2% 
Middle East & Ahica 

2% 

Europe 

21% 

Asia & Pacific 

1% 

Source: UBS Business Jet Survey 

UBS 4 

EFTA01088170



UBS Business Jet Survey 2 February 2012 

While the majority of our survey participants are located in the U.S.. most 
transact a significant proportion of their business with foreign customers. 

Chart 7: Proporlion of Business Transacted Outside the US 
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Source: UBS Business Jel Survey 

Respondents varied fairly uniformly in average transaction size with the 
majority in the S5-20 million range. 

Chart 8: Business Jet Market Survey- Average Transaction Size 
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Survey Results 
Overall Business Conditions 

In the first question, we asked, "On a scale of zero to 10, how would you 
characterize overall business conditions after factoring typical seasonality (0 = 
the worst ever, 5 = normal, 10 = the best ever)?" Note that while our Business 
Jet Market Index (discussed earlier) indicates incremental change from the prior 
period, this question is meant to measure the absolute level of business 
conditions. We received 156 responses (five participants did not respond to this 
question) with scores ranging from zero to eight. 

Chart 9: Indication of Overall Business Conditions, January 2012 

35% — 33% 

30% —

s 25% -
g 20%—
m
r1b 15% - 
-a 
ke 10% — 5% 

5% 1% 3%
■0% — „ 

0 1 2 

27% 

17% 

I 6% 

•  

El 1% 

r la m
0% 

3 4 5 6 7 8 9 10 

Business Conditions Rank 

Source: UBS Business Jel Survey 

Overall, our average business conditions score came in at 4.0, 2% lower from 
ow prior survey in November. 

Chart 10: Overall Business Conditions 
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Customer Interest 

In the next question, we asked, "Since our last survey in November, the level of 
customer interest improved, stayed the same or deteriorated?" Of the 161 

responses (all participants responded to this question), 29% indicated that 
customer interest had improved, while 19% indicated that customer interest had 

deteriorated. The remaining 52% indicated that customer interest had stayed the 
same. This result is stronger than our prior survey, in which 27% indicated that 

customer interest had improved, 20% indicated customer interest had 
deteriorated and 53% indicated that customer interest had stayed the same. 

Chart 11: Indication of Customer Interest, January 2012 
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Source: UBS Business Jon Survey 

Our customer interest score increased 3% to 55, above the 50 mark indicating 
incremental improvement. 

Chart 12: UBS Business Jet Survey Score - Customer Interest 
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Customer Interest by Region 

Our survey indicates that customer interest levels vary by region with North 
America (59), Asia (58) and Latin America (52) reflecting incremental 
improvement, while customer interest in the Middle East (44) and Europe (31) 
appears to be falling off. 

Chart 13: Customer Interest Score by Region Relative to Pilot Survey in November 
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Source: UBS Business Jet Survey 

Customer Interest by Cabin Class 

In the next question, ow participants were asked to indicate the class of aircraft 
in which they were seeing the most interest from potential buyers. Respondents 
were asked to choose from Large Cabin, Midsize Cabin or Small Cabin. Of the 
118 responses (43 participants did not respond to this question), 72% indicated 
they were seeing the strongest interest in large cabin aircraft, with 14% 
indicating midsize and 14% indicating small cabin. Compared to ow prior 
survey, this reflects slightly higher interest in the small cabin class relative to 
midsize. 

Chart 14: Cabin Class With Most Buyer Interest. January 2012 
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Pricing 

In the next question, we asked, "Since our last survey in November, overall 
pricing levels increased, stayed the same, or decreased?" Of the 153 responses 
(eight participants did not respond to this question), 3% indicated that pricing 
levels had increased, while 37% indicated that pricing levels had decreased. The 
remaining 60% indicated that pricing levels had stayed the same. These results 
are weaker than our prior survey in November in which 8% indicated that 
pricing levels had increased, 28% indicated that pricing levels had decreased, 
and the remaining 64% indicated that pricing levels had stayed the same. 

Chart 15: indication of Pricing, January 2012 
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Source: UBS Business Jel Survey 

Our pricing score came in at 33, 17% lower from our prior survey in November. 

Chart 16: UBS Business Jet Survey Score - Pricing 
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Pricing by Cabin Class 

In the next question, our participants were asked to indicate the cabin class of 
aircraft in which they were seeing the strongest pricing. Respondents were asked 
to choose from Large Cabin, Midsize Cabin or Small Cabin. Of the 122 
responses (39 participants did not respond to this question), 89% indicated they 
were seeing the strongest pricing in large cabin aircraft, with 7% indicating 
midsize and 4% indicating small cabin. Compared to our prior survey, this 
reflects slightly stronger pricing in midsize relative to small. 

Chart 17: Cabin Class with Strongest Pricing, January 2012 
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Source: UBS Business Jel Survey 

Bonus Depreciation Impact 

In the next question, we asked, "On a scale of zero to 10, how much did bonus 
depreciation positively impact your business in late 2011 (0 = no impact, 10 = 
very positive impact)?" We received 142 responses (19 participants did not 
respond to this question) with an average score of 2. 

Chart 18: Impact on Business from Bonus Depreciation, January 2012 
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12-Month Outlook 

In the next question, we asked, "Over the next 12 months, do you expect overall 
business conditions to improve, stay the same or deteriorate?' Of the 158 
responses (three participants did not respond to this question), 41% expect 
business conditions to improve, while 8% expect business conditions to 
deteriorate. The remaining 51% expect business conditions to stay the same over 
the next 12 months. These results are stronger than our prior survey in which 
34% expected business conditions to improve, 14% expected business 
conditions to deteriorate and 52% expected business conditions to stay the same. 

Chart 19: 12-Month Forward Outlook for Business Conditions, January 2012 
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Our 12-month outlook score came in at 66 this time, 11% higher than in our 
prior survey, indicating that on average our survey participants expect business 
conditions to improve over the next 12 months. 

Chart 20: UBS Business Jet Survey Score -12-Month Outlook 
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Overall Inventory Levels 

In the next question, we asked, "How would you characterize current inventory 
levels?" In this question, we targeted broker/dealers. but in some cases, other 

participants also responded. The survey participants were asked to select "high", 
"average", or "low." Of the 125 responses (36 participants did not respond to 

this question), 3% believe inventory levels are low, while 73% believe inventory 
levels are high. The remaining 24% believe inventory to be at average levels. 

These results are weaker than our prior survey in November in which 6% 
believed inventory levels were low, 73% believed inventory levels were high 

and the remaining 24% believed inventory to be at average levels. 

Chart 21: Indication of Inventory Levels, January 2012 
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Our inventory score came in at 15 this time, 19% lower from our prior survey in 

November, and continues to reflect very high overall inventory levels. 

Chart 22: UBS Business Jet Survey Score - Inventory Levels 
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Young Inventory Levels 

In the next question, we asked, "How would you characterize current inventory 
levels of relatively young used aircraft?" In this question, we targeted 

broker/dealers, but in some cases, other participants also responded. The survey 
participants were asked to select "high", "average", or "low." Of the 124 

responses (37 participants did not respond to this question), 17% believe young 
inventory levels are low, 36% believe young inventory levels are high, and the 

remaining 47% believe young inventories to be at average levels. These results 
are weaker than in our prior survey in which 20% believed young inventory 

levels were low, 33% believed young inventory levels were high and 47% 

believed young inventories to be at average levels. 

Chart 23: Indication of Young Inventory Levels, January 2012 
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Our young inventory score at 40 continues to reflect oversupply of high•quality, 
young used aircraft. 

Chart 24: UBS Business Jet Survey Score - Young Used Inventory Levels 

Y
ou

ng
 In

ve
nt

or
y S

ca
n 

100 

50 

0 

91 91 88 90 87 91 90 gg 
77 

64 

47 

25 
12 

6 4 4 4 

20 20 27 22 23 33 25
a 

14 

 33— S 4532 32 

apo c‘o v cs $$$$$$°a ----- " qqcc  fi 4,-S cfa -8.0.gl-a s ;-.m a- • 
z -3u- 8 4 53 :4-4 ,-gza A 

Source: UBS Business Jel Survey 

UBS 13 

EFTA01088179



UBS Business Jet Survey 2 Fetruan. 2012 

Willingness to Increase Inventories 

In the next question, we asked, "Over the next month, will you be more or less 
willing to increase your inventory?" In this question, we again targeted 
broker/dealers, but in some cases, other participants also responded. The survey 
participants were asked to select "more willing", "same", or "less willing." Of 
the 87 responses (74 participants did not respond to this question), 16% 
indicated they would be more willing to take on inventory, while 28% indicated 
they would be less willing to take on inventory. The remaining 56% indicated no 
change in their willingness to take on inventory. These results are better than our 
prior survey, in which 19% indicated they would be more willing to take on 
inventory, 37% indicated they would be less willing and 44% indicated no 
change in their willingness to take on inventory. 

Chart 25: Willingness to Increase Inventory Levels, January 2012 
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Our willingness score increased 9% to 44 this time, although still below 50 
indicating that participants are less willing to take on new inventory compared to 
ow prior survey in November. 

Chart 26: UBS Business Jet Survey Score - Willingness to Increase Inventory Levels 
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Customer Financing 

In the next question, we asked, "Since our last survey in November, has the 
availability of customer financing improved, stayed the same, or deteriorated?" 
Of the 152 responses (nine participants did not respond to this question). IS% 
indicated that customer financing conditions had improved, while 12% indicated 
that financing conditions had deteriorated. The remaining 70% indicated that 
financing conditions had stayed the same. These results are roughly in line with 
our prior survey in November. 

Chart 27: Financing Conditions, January 2012 
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Our financing score came in at 53 this time, in line with our previous survey and 
above the 50 mark indicating incremental improvement. 

Chart 28: UBS Business Jet Survey Score— Financing 
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Commentary 
The following are selected comments from business jet professionals. 

Overall Business Conditions 

■ A cautious market but trending up. 

■ Trading conditions remain difficult, but interest remains good at all levels. 

■ Do not anticipate any sort of recovery until 2013. 

■ Year end activity was somewhat bolstered by bonus depreciation and some 
pent up demand. 

■ Activity levels improved in November. December and January. 

■ Finally seeing some interest in midsize/large cabin segment, but small cabin 
segment has been slow. 

■ Lots of activity in 4Q related to bonus depreciation on new aircraft side. 

■ The worst isn't over. 

■ Slowly getting better. 

■ Much more activity in last 30 days. 

■ Improving market, especially on long range and ultra-long range. 

■ Business is pent-up, but remains slow. 

■ Activity slowly getting better, but still more sellers than buyers. 

■ The momentum is definitely positive for 2012 following a very good 2011. 

Aircraft Values / Pricing 

■ With bonus deprecation gone, the temporary increase in the (after tax) gap 
between new and late model used is gone. This may lead to strengthening in 
late model used prices. 

■ Near new aircraft still commanding top dollar, while anything older than two 
years is weaker and seems to have potential to weaken. 

■ Prices of large cabin jets are extremely high, but they are not selling as well 
as they have in the past. 

■ After firming during summer 2011, prices took another dip in Q3 and Q4 
with a slug of new inventory on the market. 

■ Now entering typically slower Q1 with about average activity for season. 

Customer Interest 

■ Seeing improving interest for newer aircraft. 

■ Entry level, light and large cabin aircraft markets are active; midsize and 
super-midsize remain inactive. 
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■ We're still bumping along the bottom, though late, low-time, large•cabin 
aircraft remain desirable. 

■ New, heavy aircraft models are still strong. 

■ Mid•market pricing still very weak as manufacturers continue to give away 
planes. 

■ There has been a notable drop in customer purchase intentions. 

■ We have seen incredibly high customer interest since Q4, which seems to be 
continuing on into this year. 

■ We have as many sales on the go at the moment as we had back in the good 
times, but each sale is hard work and prices are very low. 

US Market 

■ US market showing decent levels of interest, driven by need to get on with 
aircraft replacement; bonus depreciation is helping. 

■ Seeing a dramatic improvement in U.S. buyers' interests in both new and 
used aircraft. 

■ US buyers are out there, but are looking to acquire aircraft at dealer pricing. 

International 

■ Western Europe showing very weak levels of buying activity. 

■ Emerging market activity continues to be relatively strong. 

■ The international venues remain selectively active. 

■ BRIC countries still showing strong demand. 

Financing 

■ Although most activity is cash, we have found some interest in financing and 
even some financing for 25 to 30 year old aircraft. 

■ Each bank seems to be offering different finance options, which is opening 
the doors for some much needed money. 

■ Still no real foreign financing. 

■ No financing for older aircraft. 

■ Continued weak loan demand. 

■ Deals taking a considerable amount of time to close, but closing. 
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■ Statement of Risk 

The business jet market is cyclical in nature, largely driven by the general 
economic environment. Business jet manufacturers' earnings and cash flow are 
dependent on end-user demand, availability of customer financing, program 
execution and inventory management. Our estimates, ratings and price targets 
for General Dynamics, Textron and Rockwell Collins are subject to additional 
risks including poor program execution and government funding related to their 
defense and security businesses. Additionally, Textron faces liquidity risks 
related to it its asset based lending businesses. 

■ Analyst Certification 

Each research analyst primarily responsible for the content of this research 
report. in whole or in part, certifies that with respect to each security or issuer 
that the analyst covered in this report: (I) all of the views expressed accurately 
reflect his or her personal views about those securities or issuers and were 
prepared in an independent manner, including with respect to UBS, and (2) no 
part of his or her compensation was, is, or will be, directly or indirectly, related 
to the specific recommendations or views expressed by that research analyst in 
the research report. 
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Required Disclosures 

This report has been prepared by UBS Securities LLC, an affiliate of UBS AG. UBS AG, its subsidiaries, branches and 

affiliates are referred to herein as UBS. 

For information on the ways in which UBS manages conflicts and maintains independence of its research product; 

historical performance information; and certain additional disclosures concerning UBS research recommendations, 

please visit The figures contained in performance charts refer to the past; past performance is 

not a reliable indicator of future results. Additional information will be made available upon request. UBS Securities Co. 

Limited is licensed to conduct securities investment consultancy businesses by the China Securities Regulatory 

Commission. 

UBS Investment Research: Global Equity Rating Allocations 

UBS 12-Month Rating Rating Category Coverage' IB Serviced 
Buy 
Neutral 
Sell 

Buy 
Hold/Neutral 
Sell 

57% 
37% 

7% 

36% 
35% 
17% 

UBS Short-Term Rating Rating Category Coverages IB Serviced 
Buy 
Sell 

Buy 
Sell 

less than 1% 
less than 1% 

0% 
12% 

1:Percentage of companies 
2:Percentage of companies 
the past 12 months. 
3:Percentage of companies 
4:Percentage of companies 
within the past 12 months. 

under coverage globally within the 12-month rating category. 
within the 12-month rating category for which investment banking (IB) services were provided within 

under coverage globally within the Short•Term rating category. 
within the Short•Term rating category for which investment banking (IB) services were provided 

Source: UBS. Rating allocations are as of 31 December 2011. 

UBS Investment Research: Global Equity Rating Definitions 

UBS 12-Month Rating 
Buy 
Neutral 
Sell 
UBS Short-Term Rating 

Definition 
FSR is > 6% above the MRA. 
FSR is between •6% and 6% of the MRA. 
FSR is > 6% below the MRA. 
Definition 
Buy: Stock price expected to rise within three months from the time the rating was assigned 
because of a specific catalyst or event. 
Sell: Stock price expected to fall within three months from the time the rating was assigned 
because of a specific catalyst or event. 

Buy 

Sell 
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KEY DEFINITIONS 

Forecast Stock Return (FSR) is defined as expected percentage price appreciation plus gross dividend yield over the next 12 
months. 
Market Return Assumption (MRA) is defined as the one-year local market interest rate plus 5% (a proxy for, and not a 

forecast of. the equity risk premium). 
Under Review (UR) Stocks may be flagged as UR by the analyst, indicating that the stock's price target and/or rating are 

subject to possible change in the near term, usually in response to an event that may affect the investment case or valuation. 
Short-Term Ratings reflect the expected near•term (up to three months) performance of the stock and do not reflect any 

change in the fundamental view or investment case. 
Equity Price Targets have an investment horizon of 12 months. 

EXCEPTIONS AND SPECIAL CASES 

UK and European Investment Fund ratings and definitions are: Buy: Positive on factors such as structure, management, 
performance record, discount; Neutral: Neutral on factors such as structure, management. performance record, discount; Sell: 
Negative on factors such as structure, management. performance record, discount. 
Core Banding Exceptions (CBE): Exceptions to the standard +/•6% bands may be granted by the Investment Review 
Committee (IRC). Factors considered by the IRC include the stock's volatility and the credit spread of the respective company's 
debt. As a result, stocks deemed to be very high or low risk may be subject to higher or lower bands as they relate to the rating. 
When such exceptions apply, they will be identified in the Company Disclosures table in the relevant research piece. 

Research analysts contributing to this report who are employed by any non•US affiliate of UBS Securities LLC are not 
registered/qualified as research analysts with the NASD and NYSE and therefore are not subject to the restrictions contained in 
the NASD and NYSE rules on communications with a subject company. public appearances, and trading securities held by a 
research analyst account. The name of each affiliate and analyst employed by that affiliate contributing to this report. if any, 
follows. 
UBS Securities LLC: David E. Strauss; Darryl Genovesi; Ryan Thackston. 

Company Disclosures 

Company Name 
General Dynamics Corp." 
Rockwell Collins Inc?' 4' S' 644 436' " ' 
0.1&IN 

Textron inc.6°' 7' 1" e' llth' 22

Reuters 12-mo rating Short-term rating Price Price date 
Buy N/A US$69.71 01 Feb 2012 

Buy N/A US$59.12 01 Feb 2012 

Buy N/A US$25.66 01 Feb 2012 

Source: UBS. All prices as of local market close. 
Ratings in this table are the most current published ratings prior to this report. They may be more recent than the stock pricing 
date 

2. UBS AG, its affiliates or subsidiaries has acted as manager/co•manager in the underwriting or placement of securities of 
this company/entity or one of its affiliates within the past 12 months. 

4. Within the past 12 months, UBS AG, its affiliates or subsidaries has received compensation for investment banking 
services from this company/entity. 

5. UBS AG, its affiliates or subsidiaries expect to receive or intend to seek compensation for investment banking services 
from this company/entity within the next three months. 

6a. This company/entity is, or within the past 12 months has been, a client of UBS Securities LLC, and investment banking 
services are being, or have been, provided. 

6b. This company/entity is, or within the past 12 months has been, a client of UBS Securities LLC• and non•investment 
banking securities•related services are being, or have been, provided. 

6c. This company/entity is, or within the past 12 months has been. a client of UBS Securities LLC, and non•securities 
services are being, or have been, provided. 

7. Within the past 12 months• UBS Securities LLC has received compensation for products and services other than 
investment banking services from this company/entity. 

8. The equity analyst covering this company, a member of his or her team, or one of their household members has a long 
common stock position in this company. 
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13. UBS AG, its affiliates or subsidiaries beneficially owned 1% or more of a class of this company's common equity 
securities as of last month's end (or the prior month's end if this report is dated less than 10 days after the most recent 
month's end). 

16. UBS Securities LLC makes a market in the securities andror ADRs of this company. 

18a. The U.S. equity strategist, a member of his team. or one of their household members has a long common stock position 
in Rockwell Collins Inc. 

18b. The U.S. equity strategist, a member of his team. or one of their household members has a long common stock position 
in Textron Inc. 

22. UBS AG. its affiliates or subsidiaries held other significant financial interests in this company/entity as of last month's end 
(or the prior month's end if this report is dated less than 10 working days after the most recent month's end). 

Unless otherwise indicated. please refer to the Valuation and Risk sections within the body of this report. 

General Dynamics Corp. (US$) 

— Proe Target 'US$) Stock PS kUSS) 
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Source: UBS: as of 01 Feb 2012 

Rockwell Collins Inc. (US$) 

— Pitt Target 'US$) &pante (USS) 

&V al 

No Rathg 

Source: UBS: as of 01 Feb 2012 

UBS 21 

EFTA01088187



UBS Buslnas,lef Survey 2 February 2012 

Textron Inc. (USS) 
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Source: UBS: as of 01 Feb 2012 

Note: On August 4, 2007 UBS revised its rating system. (See 'UBS Investment Research: Global Equity Rating Definitions' table 
for details). From September 9, 2006 through August 3, 2007 the UBS ratings and their definitions were: Buy 1 = FSR is >. 6% 
above the MRA, higher degree of predictability: Buy 2= FSR is > 6% above the MRA, lower degree of predictability; Neutral 1 = 
FSR is between -6% and 6% of the MRA, higher degree of predctability; Neutral 2 = FSR is between -6% and 6% of the MRA, 
lower degree of predictability; Reduce 1 = FSR is > 6% below the MRA, higher degree of predictability: Reduce 2 = FSR is > 6% 
below the MRA, lower degree of predictability. The predictability level indicates an analyst's conviction in the FSR. A 
predictability level of '1' means that the analyst's estimate of FSR is in the middle of a narrower, or smaller, range of possibilities. 
A predictability level of '2' means that the analyst's estimate of FSR is in the middle of a broader, or larger, range of possibilities. 
From October 13, 2003 through September 8. 2006 the percentage band criteria used in the rating system was 10%. 

Additional Prices: Bombardier Inc., C$4.72 (01 Feb 2012); Embraer, US$28.64 (01 Feb 2012): Source: UBS. All prices as of 
local market close. 
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Global Disclaimer 

This report has been prepared by LIDS Seantos LLC. an agitate of UBS AG MS AG. its subsidianes. branches and adzes are retired lo herein as RS In certain counters, UBS AG is 
reared la Y UBS SA. 

ThIS report is tru diStrbulen Only under Wen drMinalanOefi as may be permitted by 8001Ø0k law 1,»Mine in thiS Open COnStbAeS 8 repreeentaten that any Inverting* Strategy a 
recommendation contained herein is sutalle or appreciate to a rapports reendual circuustance: cr znerstm coreislutcc a personal recommendaton, t is welshed solely for We/matron 
purposes. II races not consume an achertisement and is rar to be construe as a soldiadon a an on. to toy or sell any secures or rebated Inancial instruments in any aidadiCtiOn NO 
represenlabon or warrany, enker morass er creed es provided m rotalon to ind accuracy. completeness or relablity ol rho inlorrraeon manned herein. except wan respect to nformaten 
concerning UBS AG. z c.baclatie: and allnates nor sintencled to be a complete statement or summary et the matinees. markets or daverbpment: retired to in the report. Les Eges nol 
indenke de inveVen roll obtain proles. No hill i finale alb swestas any imminent MOMS Nu accept WV lIaeltY ror anYieradrent losses Creamer*,  involve rekS and nee/t0o,  nied0 
coerces prudence sa mating their arresrmeal clecisars. The report luduld not be reenacted by reneeNS as a Wader» le Me Meride e their Own aglaement PaSt Der'arcane,  it net 
nocomater a gade to knure penorranco. The value of any revestmenl or inorm may go dean as well a: up and you may nol get bact the lull ammen invested. Any opnons °messed in Ps 
repel are sulael to Change street 4014e aril may Oder or be Contrary 10 Cfa'rtiCOlegpeneel by Other Ovalness areas Or WOW» CI UBS as a reline OluSingdiderell sesamplus and crank 
Research rail abate. update and cease coverage solely at the dscreeon ol UBS Investment Bank Research Management The analysis cantantrd herein n based on numerous assumptions. 
ClIforent assumptions cab rest« in Materoily deferent resulen. D'oe analyses) responsb» for me paparoaca ol tic report may interact win trading doe personnel. sales personnel and other 
Cedbluendee lOr Me Page. Or gaafera). enessing ane interpreting market infometon.1)195 IS under nO oblgatiaa to update or keep current the intonate, Contained herein. 1)65 Wes 
on inlamation beders to conbol the flow or anomaanon contained in one or more areas within VBS. Woo ocher areas. oils. sways or elnlelea a UM The concerearion or the ~yes wao 
prepared this report n denenunod exclusedy by research managemert ard saner management inm incasing investment banking). Analyst compens.aton is not based on investment banlung 
revenues. hasever. corpentelbn nay relate to the revenues 01 MS areeaflønl Steltas a anat.. Ol vasulairwesbani bearing. sale* and trading ere a pan 

The mambas descrbed heron may nar bootee» ler me natl sin:debars or to cortan categories ol invasion. Options. ckswaireo products and lobe.: are not suitable for al investors. and 
trildng n Mete inwurnents is considered nay Mortgage and asset-bathed seertes may inverve a high degree a risk and may be hasty vocable in response to nuctualIons in Rarest rates 
and Ober market condans Peel perkumance a not necessarly indicaure ol rave results. Foreign currency rides or emnange may adversely attest me value. price or WOMB*, any securey 
of related insaismonl retried in this few. For mamma% aovim. trade execution or other medics. dents shard enact men local sales represeatalse Nether UBS nor any of its 
&Males. nor any Ol UBS' or argt ol its aisles's. threads. employees a agoras accepts any rangy le any loss Or canape silting out or the use or all a any peel of pib repast Fa finandel 
instruments admired to treeing on en EU regulated Melon USS AO. its (inlialeti Or tiuteldran98 «netting UBS %COWS LIG ardor MS Canal sekels LPI ads as a market maker a 
lawny provider (in accordance *Oh the interpretation of them teens m the LM) in the anancal instrumerz a me issuer save mal snare me adrety of liquidity prowSer is cured out in 
accordance fah Me CleInti0n given 10 I by Tre Vas and regutaions ca any cow EU jalscholons. Such Vernal.),  it separately ciscrosed in this researria report UBS and als antiales and 
arptophas may have long or short posnons cadet as elixir:al and buy and sea in inurrems or derwalwas denoted herein. 

Any pees stated in Ms upon are for inlormaeon papaves only and do not reprzert vakrations for Manual smunties or one instrtrents. There as no representaban that any transaction 
can or could have been *Rectal al Mow pacee and any aces do nol necessarily reran Ma internal books and records Or theoretical mat/based %rakish:ins and may be based on certain 
as:urn:eons Orterenl assurrptens by UBS et any abet mane. may peed stentanualyallaml results. 

United Kingdom and the east of Europe: Except as *Moms. spactired herein. ma ma'am: is communicated by UBS Lorded. a subsidiary ol UBS AG le persons she are elpee 
couiterparbm cr professional chants and is only available to such arsons. The nformaton catvaned roran does not apply to. and skald not be feted Leon by. rotal Nests, UBS Lffitted is 
SAbOtAed Sad regulated by the Financial Services Authonly (FSA) WS research complies win at 11» FSA requirements and laws amercing deckisures and theta are infested on He 
research where appicable. France: Prepared by UBS Limeed and deetuted by NS Larded and MS Seers«. France SA. NS Se/amass France SA is regulated by the ~me des 
Mathes Finance's (AIN'. Whom an analyst of UBS Sauntes France SA. has connected to ts repart, le report a also domed lo have been prepared by MS Secure*, France S.A. 
Germany: Prepared by UBS United end distributed by NS United and UBS Elede:Nand AO. aes Deutschland Al) is regulated by me Eitinciesansiah lur nnenedendeitiumpearlsicht 
(BaFn). Spain: Prepared by IRS LeTited and dslnbuted by UBS berried and UBS Seamen Espafia SV. SA. UBS Secure» Espana SV. SA a regneed by the Commen Mammal del 
Menu% de Vakres [awn). Turkey: Prepared by UBS Menkul Doran AS on behalf of and deurbuted by MS Limnect. Buena: Prepared and Murbuied by ~etanes CJSC. 

nand: Crsintsned by UBS AO to pentane whO are intiMulenal investors only. Ma: Prepared by UBS Listed and dal/tiled by IRS Limbed 
pnase ir

S (rata Sol Ilell IRS Italia Slill 
is regulated by Me Bank 01 Italy and by the S COMMISSiOlia per le Sodale eta Bout (CaNSOBI. Where an analyst el Iles tale Sim Ns conmixoo to Me rehore. the 

ail 
renal is also deemed to have been prepared by MS bane Sin ffi . South Niles:ea: UBS Sanh Africa (Pry) Lemted (Regalraban No. 199101114(V rg i is a renter of me JSE Limiled. me 
Sane African Futures Exchange and the Bond Exchange al South Africa. UBS South Africa (Ply) Limited is an authorised Finance, Sower. Provider. Detals el its maul and physical address 
and a 1st ol a: droners. ate available on »exist or tray te accessed at rep:ww.ubscon United States: Cinnbeed le US persons by artier LIDS Semmes LLC or by UDS fauna» 
Services rte. me:dunes ol LIDS AG: or by a yore. eJtedh.ry or albino ol Les AG that is net regsleged as a US archer-dealer (a *nerwUS "'Abate". to major US insuanonal movers only. 
UES Securities MX or NS Financial Services Inc. accepts eaponsially for the content el a won prepared by another nonUSafiliate when detrbuted to US roman by lies Secure!, LLC 
or LIES Financial Samoa* Inc. Al thinsactiore by a US person n the securities ma x:anal in ails resort must be affected through Urn Secunties LW a WS Financial Services Inc.. and not 
tIveigh a nerUS athlete. Canada: Oistrbuted by LIDS &curses. Canada Inc.. a subsidiary of LIDS AG and a mamba et the prnapd Canadian stock exchanges & CS*. A statement el its 
linenell Condon end a DU al its drettel and seria Mans all be provided Win riguest Hong Kong: CWInated by NS Seedlike MittUnited Singapore: Orialtuted by WS Securities 
Pie Lid (race (0) 039:11,2C09 anal Co. Reg No. 190503648C] Or NS AO. Snepore Brand,. Matte contact NS Securlas Ple LW. en exempt thwada adnisor under the Snpflpere 
Fnancial Mynas Ad (Cap. 1101: er UBS AG Sngapare branch, an exerts 'newel arms°r under tam Singapore Financial Achners Act [Cap. 110) and a wholesale bank teemed under Me 
Singapore Banana Ad ICap. 19) regulated by the Mcnelary Masora ol Saagapore. Si repel ol any owners yang trom. or In connection with. Ire enalts or read. The recipient ol Ws 
repal represent and warrant Ow they are accredted and Inelbnional wrestors es Mara in the Securities and Fuldes Act (Cep 2891- *NM: Dealbeled by MS Secedes Jape) 11010 
melt:clonal investors only. Where On report has been pepvad by UBS Scent*: Japan Ld. Les Somme: Japan Ltd is the aunor. publohor and disInactor of the report. Australia: 
Casirtured by u8S AG (ladder ol Australan Financial Saver. License No 23109?) and UBS Securees Australa Ltd (leader el Austratan Fnancial Sean«. boons* No. 231098) only le
Wholesale' Mentz z defined by s761G of the Ceporaeors Ad 2001 New Zealand: Oscar:ad by LOS New Zealand Md. Ni investment aeroror and rues:mere tinker di:do:ago slalcfreni 
is available on request and km of charge by ~Mg to PO Box 45. Auckland. NZ Dubai: TM research prepared and dianbuted by LIDS AG Dubai Branch. is intended for Platassonal Cheats 
ark and is not la Why chabiloncin 'whin me Una«, Aga) Emirates. Kern: Chwautect in Korea by MS Securities Pte. Ltd. Seoul Brandt. This report may have been ailed or contnbuleci 
to from arre to lime by altdags a UBS Secates Ple. Lel . Seal Bract. Why*: This naval is aulhaired to be distnosted in Malaysia by UBS SeCurbei Malaysia son. Ski (2531325-
*India : Prepared by UBS Scones nda Pnvate Lai DF.2 Nun Avenue. Maker Maxey. Sandra KUN Complex. Sandra (Cwt.). Murrte Weal 400051, Phone: 491M6155E4)00 SERI 
Rogistraecn Hunters: NSE (Capital Markm Segment): INB230951.31 ,NSE (F40 Sequent) INF230951431. BSC (Capital Markel Segment) PS010951437. 

The dscksures coreanod in research reports produced by UBS Lamed shall be gawped by andcanned n accordance with En:Jish law. 

• sposecaltypnahtns Ito redstrenon of the maternal in shale or n pan ashes the widen parmesan of UBS and Les accepts no liablty ~Isoever tar theamenof third panes in — 
reliant Images may debiC1 opcis or elements when are armored by third party copyright. triadenerlia ard Other keeled...al property ragas. O UBS 2012. The key 'WOW and LIDS We 
&Mang If* leailaSeeelentl Wireaeleeen oalerrorksolUBS. All rohas reserved 
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